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FLUID APPLIED ROOFING SYSTEMS
The last 35 years have brought signiﬁcant change to rooﬁng options
available to building owners, property
managers, and speciﬁers (architects/
consultants/ engineers). In the 1970s,
approximately 95 percent of the new
construction or rerooﬁng options
available to solve rooﬁng problems were
asphalt/coal tar pitch built up rooﬁng
(BUR) with gravel, smooth, or mineral
surface cap sheet systems. There were no
workmanship warran- ties from the
manufacturer.
They were called Roof Bonds prior to
the 1980s. Less than 5 percent of the
commercial rooﬁng industry consisted of
single ply, modiﬁed bitumen or ﬂuidapplied membrane roof systems. Building
roof structures and rooﬁng systems were
signiﬁcantly diﬀerent in design and
construction prac- tice before the oil
embargo of 1973. Energy consumption
became a heightened cost factor to deal
with in the U.S. economy after the oil
embargo. With this change came a signiﬁcant development in rooﬁng system
design and purpose. The addition of
rooﬁng insulation products became a
new growth area of manufacturing and
inclusion in rooﬁng speciﬁcations. The
early generic types—wood ﬁber, perlite,
and ﬁberglass— were less eﬀective and
have given way to the foam prod- ucts
such
as
polyisocyanurate
or
extruded/expanded polystyrene widely
accepted today. The rooﬁng deck structure also shifted from concrete and wood
to metal.
As the U.S. economy entered the 1980s,
the rooﬁng industry was positioned for
more signiﬁcant changes in system design
and warranty coverage. The commercial
building market would explode into a
decade-long new construction boom
unprecedented in U.S. history. The 1990s
didn’t show much downturn for new

construction and rerooﬁng industry
projects. With the strong resistance by
contractors to the new concept of single
ply systems, several manufacturers
introduced something that everyone
specifying and purchasing low slope
commercial rooﬁng systems was asking
for—a warranty that covers the applicators workmanship by the rooﬁng manufacturer was introduced to the building
owner. This move quickly prompted
asphalt built up rooﬁng manufacturers to
include their rooﬁng system and liability.
All of these factors combined with many
others led to a signiﬁcant change in
system selection over the next 30 years.
Highly insulated, single ply, modiﬁed
bitumen rooﬁng systems, along with labor
and material warranty coverage, became
a signiﬁcant market segment in the low
slope commercial rooﬁng industry. The
market today is divided almost equally
between the three major choices—single
ply, modiﬁed bitumen, and asphalt built
up rooﬁng. Fluid-applied rooﬁng systems
(FAR) still do not have a strong market
share. They do have strong advantages in
the area of sustainability, energy
eﬃciency (high reﬂectivity and emissivity),
and cost. For these reasons, many leading
manufacturers of single ply, modiﬁed
bitumen, and asphalt rooﬁng systems
have added this type of selection for
building owners, property managers, and
speciﬁers. During a recent conference for
the National Rooﬁng Contractors Association, a poll of its members indicated a 50
percent increase in their purchases of
coatings and ﬂuid-applied rooﬁng
systems.
Today’s building owner, property manager,
and speciﬁer now face added pressure to
make the right choice for a rooﬁng renovation project. New issues, such as LEED
points, Energy Star ratings, and green
initiatives, play a critical part of the process.

CONTINUED ON PAGE 3
Opinions expressed in any of the articles submitted to the Shear Bull are not necessarily the opinions of the Palm Beach County Roofing & Sheet Metal
Contractors Association. The Shear Bull is a forum for those involved in the roofing industry including building officials & inspectors.
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August 2015

Message From the President
July was a bye month for dinner meetings. Since FRSA
has their convention in July, we do not plan a meeting
for that month to avoid a conflict for our members.
Our August meeting should be of interest to our
members. We have Richard Gathright, PBC Building
Department discussing the new building code. We
have a second speaker that night, Michael Roberts
speaking about Bostick and other adhesives. In
September we have Rob Foote discussing Risk
Management issues. Rob’s team always brings a
wealth of information and makes the meeting a real
learning experience for roofers. In October, thanks to the RCMA Speakers Bureau, we
will have Dean Boddiford of Astec Re-Ply Roofing System giving a presentation on the
key benefits and environmental importance of reflective roof coatings used on
low-slope roof systems. The science behind reflective roof coatings will be presented
in an easy to understand format with real world studies to illustrate the information
presented. Neither company specific nor product- specific views will be promoted in
the presentation.
So, mark your calendars for the next three months and try to attend these informative
presentations. Additionally, give yourself a chance to do some networking with your
fellow members.

Legal Counsel

Bob Marell of Glickman/Witters/Marell
561-478-1111

Program,Publication & Web
Joe Byrne (561) 471-8363

Palm Beach County Board
Representatives:
Construction Industry Licensing Board
Mark Landis (561) 833-9704

Hope to see you there. Come over and say hello.

Respectfully Submitted,

Mike Daley
President

Construction Board of Adjustment & Appeals
Peter Dzenutis (561) 844-0892
Building Code Advisory Board
Joe Byrne (561) 471-8363
Construction Industry Management Council
Joe Byrne (Chairman) (561) 471-8363

Miami-Dade
County Approved
Top Notch is a Top Performer!
“TOP NOTCH” Assembly Detail
10’

• Superior Performance
• Corrosion Resistant
• No Penetrations
• Lightweight
• Ease of Application
• Dimensional
Accuracy/Consistency

4î

2-3/8î

We at Ridged Systems, LLC are proud to www.topnotchridge.com
bring you our unique ridge support made
of recycled plastic for roof tile systems. It
provides superior wind storm performance
ers longevity to the roof.

561-276-9745
Made with
Recycled Material

FLUID APPLIED ROOFING SYSTEMS CONT’D
We have now shifted from the old roof bond to the labor and
material warranty being an issue again. History has truly repeated
itself. Rooﬁng warranties are criticized but accepted by building
owners, property managers, and speciﬁers, just as the old rooﬁng
bonds were in the mid-1900s. Roof consultants will tell you that
you should not select a rooﬁng system by the length of the
warranty. A preventive maintenance plan is critical to long-term
performance of any rooﬁng system selected and/or warranted.
The construction legal world will tell you that the warranty is a
way for manufacturers to limit their own liability. It still, however,
keeps the rooﬁng expenditure under the terms and conditions of
the warranty issued since it is held by the manufacturer. The emphasis of the building owner for a preventive maintenance plan
creates a solid path to a sustainable, low-cost rooﬁng system.
Many cool rooﬁng alternatives today oﬀer sustainable, highly
energy eﬃcient, and cost eﬀective solutions. Selecting quality
products, developing speciﬁc project speciﬁcations, and utilizing
experienced/ trained applicators assures the building owner,
property manager, and speciﬁer of a project being done right the
ﬁrst time with attention to detail. Again, a critical area of selection is a sustainable rooﬁng warranty system. There are a select
few manufacturers of ﬂuid-applied rooﬁng systems that have
proven performance and decades of experience. This segment of
the rooﬁng industry is expected to grow due to the ease of installation, maintenance, and cost. In addition, the ﬂuid-applied
systems oﬀer the highest solar reﬂectance index (SRI). The EPA
and Heat Island Eﬀect Studies illustrate the key advantages to
ﬂuid-applied rooﬁng systems for our carbon footprint reduction.
Energy Star publishes a list of manufacturers for local energy
providers rebate programs. Federal and state rebate programs
can be found by searching the location state site at
www.dsireusa.org. The Department of Energy has provided an
updated roof savings calculator for use by owners to input their
costs for energy and HVAC eﬃciencies to determine an estimate
for savings at www.roofcalc.org.

Remember, ALL roofs do not qualify for ﬂuid-applied rooﬁng systems.
For more information contact Insulating Coatings Corporation - ASTEC
at info@icc-astec.com or visit www.whyreplace.com

Telephone (954) 818-2085
Telephone 561-889-6398

Davinci Shake and Slate
The Solution to Reroofing and New Construction
Roofing affordable and easy to install with all Dade
County approvals & SFBC
DaVinci Roofscapes | 1413 Osage Avenue | Kansas City, KS 66105
1-800-328-4624 | Fax: 913-599-0065 | www.davinciroofscapes.com

www.davinciroofscapes.com
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An understanding of the diﬀerences between paint, protective
maintenance coatings systems, and ﬂuid-applied rooﬁng systems is
very important. Does my roof qualify for a ﬂuid-applied rooﬁng
system? This is an important question to ask. There are signiﬁcant cost
savings for ﬂuid-applied rooﬁng systems. This would allow many
overall rooﬁng projects to be considered for budgeting and completion. The sooner an existing roof is preserved or restored with a
sustainable ﬂuid-applied rooﬁng system, the less the initial, maintenance, and renewable cost of this sustainable rooﬁng alternative.
Many existing rooﬁng systems are still in overall sound condition
with speciﬁc areas to mitigate and repair. Many roofs have numerous
ﬂashing conditions, which increase the overall cost of several rooﬁng
system options. When two roofs are in place, total removal of the
rooﬁng systems is normal practice, while many could qualify for a
ﬂuid-applied system due to the application process. With the proper
evaluations and scope of work, the total roof cost can be minimized
while applying a fully-adhered, ﬂuid-applied system to the generic
rooﬁng assembly already in place. Downtime and interruptions are
kept to a minimum. Selecting the right process along with an experienced manufacturer and contractor team is the key to success. Quality
products, quality speciﬁcations (scope of work), and quality applicators are part of the proven in place performance of these applications.
The important questions today are on sustainability, energy savings,
and, as always, cost. The continued pressure on rising costs for rooﬁng
systems makes the decision of system selection a critical step in the
over- all renovation process. Make sure you ask the right questions of
all of those involved in this critical area of your building assets. After
all, with- out a sound rooﬁng system, your facility’s building environment, protection from the elements, proﬁtability, and real value are
compromised.

P.R Roofing & Building Products Inc.
29 Bentwater circle
Boynton Beach Fl, 33426

August 2015

Roofers Dinner Meeting
June 24, 2015

August 2015

Come Join Us This Month at
Tall Tales Restaurant

• ASTM - www.guidance-inc.com/~roofroof/
• American Society of Civil Engineers - asce.org
• Cedar Shake & Shingle Bureau - www.CEDARBUREAU.org

• Galvalume Sheet Producers - www.steelrooﬁng.com

• Sheet Membrane and Component Suppliers to the Commercial Rooﬁng Industry (SPRI) - www.SPRI.org
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September Program

PBCR & SMCA

Risk Management Program

2101 Vista Parkway, Suite 4001

September 23, 2015

Tel: 561.655.5393

West Palm Beach, FL 33411
Fax: 561.688.8807

Rob Foote, Furman Insurance
TALL TALES RESTAURANT

100 Gander Way | Palm Beach Gardens, FL 33403
I95 exit 77 to Northlake Blv’d, head east to Sandtree
Rd, make a right on Sandtree, and follow to Gander
Way. Next to Gander Mountain Store (It is located
behind Home Depot).
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www.pbcroofers.com
http://www.facebook.com/
groups/269143749847473
Ronald A. Frano, MBA,
Executive Director
rfrano@comcast.net
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